
When a client asks for a loan, 
what can you say?

You’re a lawyer,  
not a loan officer.

Dear Attorney,

At Legal Capital, our plan is simple — be more 

convenient for attorneys, and more affordable  

for plaintiffs.

Our one-flat-fee pricing is straightforward and 

easy to understand.

We cap our liens and make sure they will not 

complicate your efforts to settle the case.

If your client needs money now and can’t wait for 

a verdict or settlement, please give us a call. We’ll 

give you a prompt, no-nonsense assessment. 

Sincerely,

William M. McGarr

Let Legal Capital  
be the loan officer.  

Maximize the settlement 

Minimize client hassles 

Eliminate the paperwork

 1173A 2nd Avenue, #273 
New York, New York 10065
T 212 935 9111  F 212 688 3412
mcgarr@legalcapitalcorp.com
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When a client asks for a loan, it’s awkward for 

both of you. Your client may be out of work and 

overwhelmed by unpaid bills. Handling life’s basic 

expenses is a major struggle. In his eyes, his only 

asset is a pending lawsuit. He turns to you, his 

attorney, for a loan. 

 

For you, this is a no-win situation: Say “no” and you 

jeopardize your relationship with the client. Say “yes” 

and you compromise ethical standards. However, 

unless you can somehow help your client, he may 

force you into a premature settlement for much less 

than the full value of the case. Now, whom can you 

turn to?

Turn to Legal Capital  

We have the financial resources to help keep your 

client solvent until the case settles. There’s no 

paperwork for you, and no financial risk for your client. 

 

How it works 

When your client asks for a loan, refer him or her 

to Legal Capital. We will review the relevant case 

information at your convenience. If the case qualifies 

we’ll make one or more cash advances in exchange 

for a specific amount of the eventual proceeds of the 

case. However, if there is no recovery of money, your 

client is under no obligation to repay us — this is a 

purchase, not a loan. We assume the risk.

The Benefits 

 

Legal Capital is affordable for plaintiffs; we consistently 

have some of the lowest pricing in New York City. We 

charge a single, flat fee no matter how long the case 

takes to settle. But if the case settles sooner rather than 

later, we’ll substantially discount our fee. Our pricing is 

simple, easy to understand and it’s all spelled out in 

our short and clearly-worded contract with the plaintiff. 

 

There’s nothing predatory about our pricing. Our liens 

are capped. There are no surprises, no gimmicks and 

no ticking time bombs in the shape of seemingly  

 

 

innocuous, but potentially devastating, compound 

interest charges. You know in advance exactly how 

much your client will pay when the case settles. 

 

Legal Capital does all the paperwork for you. If 

you’re in New York City, Legal Capital will come to 

your office, review the case file, and complete the 

necessary paperwork.  An Agreement usually arrives 

on your desk the following day. You and your staff can 

stay focused on your case load — after all, you’re a 

lawyer, not a loan officer.

Because you’re a lawyer, not a loan officer.

Avoid the Paperwork Trap 

 

Other services require that you do the 

paperwork and there’s often a lot of it. 

This drains your limited resources and 

can be a major annoyance. 
 

Legal Capital is different — we do the 

paperwork, not you. It’s a convenient way 

to get clients the money they need to wait 

for a full settlement.

Put Us to Work for You 

 

Legal Capital provides: 
 

	 Prompt funding at highly attractive 		

	 pricing for plaintiffs. 
 

	 Simple one-flat-fee pricing with no  		

	 application fees. 
 

	 A way to maximize your profits— 

	 your clients will be able to wait for  

	 a full settlement. 
 

	 A convenient, no-paperwork service 		

	 for New York City attorneys.


